We’re ready to take
your calls.

To find out more about how WebforPhone can help
you automate your direct response systems, or
provide other services, please contact:

215-854-0555
info@netxentry.com
www.WebforPhone.com

WEBFORPHONE CLIENTS

FREE DEMO

For more information or to experience this
sophisticated system for yourself, try a demo
at www.webforphone.com.
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A better way to
answer direct
response calls.

Our fully automated telephone
order system can improve
performance while
dramatically lowering your
costs.

Service of NetXentry LLC

e Answer every call, 24/7,
with no busy signals, even
during peak times.

e Save a guaranteed 80
percent or more over live
agents while sustaining
high quality.

e A sophisticated system
provides an engaging
experience and offers easy
transfer to live agents — but
very few callers do so.

e Screen calls, check
inventory and credit cards
and even upsell more
effectively

e Set up in weeks, expand
and reconfigure in hours



Low setup cost, maximum flexibility: The system,
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SerV lce hlle with major call centers. It typically can be completed
in hours. We offer speed and flexibility in expanding

SaVing 80 percent and reconfiguring the system. After initial setup,

changes to the system can be completed in a few
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hours and launched immediately. It is easy to add

Oor Mmore over live features such as capturing names and addresses,

upselling, checking inventory and credit cards on-line
a ge nts o or reporting to fulfillment activity and collections.

WebForPhone Platform

Continuously improve: Through detailed call

Handle peak traffic without long waits or analysis, we can help you optimize your call
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